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10 STEPS YOU CAN TAKE TODAY

Want to step up your marketing game?
Here are 10 steps that can move you closer to your goals — today.

Create a free offer that your client base would be interested in, which will add value to your
paid products or services.

Make sure the back-end of your business is running smoothly, with a team who can handle

things like tech issues, customer service, etc.

Sign up for the J.V. Insider Circle to network with potential J.V. Partners, and save your spot at

the live JVX event as a bonus.

Price out your partner commissions based on your offer-if you'll be putting a lot of time and

effort into the participants after they register, a 30-40% commission makes sense.

Put together a telesummit with even just one big name in your field, it adds credibility and

allows you to partner with people with massive lists.

Create two or three bonuses that you can add to your paid packages. Now, your clients are

getting more value, but since it's just a bonus, it's not a big deal if they can't participate.

Create unique experiences for live events, like the JVX Match Cards or Shark Attack

competition.

Always upgrade to the V.I.P level at any live event, so you are around the high-level

professionals that you want to emulate.

If you are holding a live event, even if it's a free bonus, have a fee that is refundable to hold a

spot.

Create emails that are engaging leading up to the sale or product offer-you want to make sure

that people continue to open your emails, even after they received their free gift.
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